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Workshop Objectives

Introduction to PTAC

Overview of Government Contracting

Top Questions to Get Answered

Introduction to AICEF

Q & A
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Procurement Technical Assistance Center (PTAC)

• PTAC assists Washington State businesses in selling to federal, state and 
local governments.  

▪ Finding opportunities to bid

▪ Interpreting solicitations and regulations

▪ Certifications & registrations

▪ Marketing to government buyers

• We provide these services through:

▪ Workshops

▪ One-on-one counseling sessions

▪ Matchmaking events

▪ Optional Bid Match service (fee-for service)

Funded, in part, through a cooperative agreement with the Department of Defense (DOD).
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About PTAC

• Congress established the Procurement Technical Assistance Cooperative Agreement Program in 
1985 as part of the Department of Defense (DoD) Authorization Act

• PTAC is designed to assist businesses (focusing on small businesses) with federal, state and local 
government contracting

• The program is funded by the federal government through the United States Department of 
Defense’s (DoD) and locally by Thurston EDC, Green River College, Port of Seattle, and many 
others

• Annual Impacts: 
$300m 

Contracts Won

1,400 
Clients Served

4,300
Hours of Advising
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PTACs Are Now Also “APEX Accelerators”

• PTAC’s are funded, in part, through the US Dept of Defense

• Transition from Defense Logistics Agency to DoD Office of Small Business 
Programs

• All the same services will continue

• New mission: Serve as the axis for existing and new business to strengthen the 
defense industrial base by accelerating innovation, fostering ingenuity, and 
establishing resilient and diverse supply chains.
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Disclaimer! This training was created 
Jan 2023. Screenshots may have 
changed!
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Where do I start? Top Questions

Who am I selling to?

What are they buying?

How are they buying it?
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Government 
Marketplace is 
Big. VERY Big.

• Over 2,000 federal agencies

• 190 state agencies, departments, commissions

• 39 Counties

• 281 Cities & Towns

• Ports, Tribes, Schools, Colleges, Utilities, Transit & 
49 other states!
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PTAC is here to help!

One-on-one Counseling on all things Government 
Contracting

Training

Bid Matching 

Market Research
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One-on-one Counseling

▪ Who buys what I sell?
▪ When do they buy it?
▪ How do they buy it?
▪ How can I be considered next time they buy it?
▪ Which socio-economic certifications are a good fit for me and my firm?
▪ Why haven’t I been paid?!
▪ How do I get registered in SAM, get a CAGE code, etc.?
▪ Who is my competition?
▪ Will you review my proposal draft?
▪ How do I make a bid/no-bid decision?
▪ How do I increase my win rate?



Page 10

Training

▪ 150+ events/year
▪ www.washingtonptac.org/calendar
▪ Active clients are provided no-cost access to training on govology.com

Coming Up:
▪ Public Works Weekly Virtual Training Series – Bidding Process: Jan 3rd, 10th, 

17th, 24th & 31st (Virtual)
▪ Capabilities Statement - Writing for Impact: Jan 25th (Virtual)
▪ Meet the Agencies: Feb 16th (Vancouver)
▪ Public Works Weekly Virtual Training Series – Fundamentals: Feb 14th, 21st, 

28th, Mar 7th & 14th (Virtual)
▪ Alliance Northwest 2023: March 16th (Greater Tacoma Convention Center)

http://www.washingtonptac.org/calendar
http://www.govology.com/


Page 11

https://alliancenorthwest.org/

https://alliancenorthwest.org/
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Alliance NW 2023 Session Highlights
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Market Research

▪ Who buys what I sell?
▪ How much did government pay for that last time?
▪ Who is my competition?



AMERICAN INDIAN CHAMBER EDUCATION FUND

APEX ACCELERATOR

American Indian Chamber Education Fund

APEX Accelerator

JEREMY SANDOVAL, PROCUREMENT SPECIALIST  
FUNDED IN PART THROUGH DOD OFFICE OF SMALL BUSINESS PROGRAMS AND THE  AMERICAN INDIAN CHAMBER EDUCATION FUND (501(C)3)  



AICEF APEX ACCELERATOR MISSION

Increase the number American Indian small businesses, Tribally owned 

enterprises,  Alaskan Native businesses, and Native Hawaiian businesses 

seeking to do business with local, state, tribal, & the federal government

American Indian Chamber Education Fund

APEX Accelerator



AICEF PTAC MISSION

➢ We provide FREE assistance:

➢ One-on-one counseling 

➢ Educational workshops and networking events

➢ Bid Matching

➢ Registrations and Certifications assistance

➢ Assistance with Interpreting solicitations

➢ Marketing to the Government

➢ Determine suitability for contracting with agencies 

https://www.aicef-ptac.org/ American Indian Chamber Education Fund

APEX Accelerator

https://www.aptac-us.org/


WHO WE SERVE

Native American Businesses

(American Indian, Alaska Native, Native Hawaiian)

➢51% ownership & management

➢For profit

American Indian Chamber Education Fund

APEX Accelerator



OUR PRIMARY SERVICE AREA

100% Northwest BIA Region:
WA, OR, ID

100% Pacific BIA Region:         
CA

100% Western BIA Region:  
AZ, NV & UT

American Indian Chamber Education Fund

APEX Accelerator



HOW WE WORK WITH GOVERNMENT AND INDUSTRY

➢ Educate buying & program offices on procurement programs specific to Native 

Americans, such as the DoD 5% Indian Incentive Program & the Buy Indian Act

➢ Sponsor & participate in outreach & networking events

➢ Maintain a listing of Native American owned businesses

➢ Work directly with buyers & program officials of Government (Federal, State, 

Local, & Tribal) and Industry to identify Native American sources for specific 

requirements

American Indian Chamber Education Fund

APEX Accelerator



OFFICE LOCATIONS

Washington AICEF PTAC Office
713 Jadwin Avenue

Suite 9

Richland, WA 99352

(509) 581-7505

Jeremy Sandoval | Procurement Specialist

Jeremy.Sandoval@aicccal.org

Arizona AICEF PTAC Office
3200 N. Dobson Rd. 

Bldg. C, #103

Chandler, AZ 85224

(480) 699-9529

Venessa Gleich | Program Manager

Venessa.Gleich@aicccal.org

California AICEF PTAC Office
5912 Bolsa Avenue, Suite 108

Huntington Beach, CA 92649

(213) 341-0102

Aaron Emi | Sr. Procurement Specialist

Aaron.Emi@aicccal.org

213-442-8612

Maurice Begay | Procurement Specialist

Maurice.begay@aicccal.org

213-442-8611

Annette Wakolee | Procurement Specialist

Annette.Wakolee@aicccal.org

Oregon AICEF PTAC Office
522 S.E. Washington 

Roseburg, OR 97471

(541) 391-2992

Linda Sandoval | Procurement Specialist

Outreach@aicccal.org

American Indian Chamber Education Fund

APEX Accelerator

mailto:Jeremy.Sandoval@aicccal.org
mailto:Venessa.Gleich@aicccal.org
mailto:Aaron.Emi@aicccal.org
mailto:Maurice.begay@aicccal.org
mailto:Annette.Wakolee@aicccal.org
mailto:Venessa.Gleich@aicccal.org


THANK YOU

Jeremy Sandoval
Procurement Specialist

AICEF APEX Accelerator

(509) 581-7505

Jeremy.Sandoval@aicccal.org

American Indian Chamber Education Fund

APEX Accelerator

mailto:Jeremy.Sandoval@aicccal.org
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